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Since the recent mid-term elections, marijuana is soon to be legal in 37 states (21 states and the District 

of Columbia have legalized recreational marijuana use, the others for medicinal purposes). As a result, 

insurance professionals are more frequently addressing questions about marijuana’s impact on 

underwriting. 

Here are some helpful nuggets on how marijuana is handled in life insurance underwriting: 

• Almost all life insurance carriers have become more lenient on marijuana use over the past decade, 
but in varying degrees. One carrier may offer their lowest premium rates (Preferred Best Non-smoker) 
to a person who smokes or eats marijuana recreationally up to 8 times per month. A different carrier 
may offer much higher premium rates (Table 2 Smoker) under the same circumstances. 
 

• Underwriting guidelines focus on the frequency of use and delivery system such as smoking, eating, 
and vaping. These two details are likely to determine which carrier(s) can offer the most favorable 
premium on any given risk/plan. 
 

• All carriers view marijuana use unfavorably if it is not readily admitted to up front and consistently 
throughout the underwriting process. Honesty is the best policy. They also view the overall profile as 
higher risk if there is indication of substance abuse history, severe psychiatric impairment, high risk 
avocation/hobby, or pulmonary disease. 
 

• Because marijuana is not legal on a federal level, income earned in the marijuana industry is not 
reported like income that is viewed as legal by the federal government. This non-reportable income 
generated by the sale of a schedule 1 substance has caused carrier legal departments to restrict 
such risks/plans to be considered. This will impact applications where the primary source of income is 
related to the business of marijuana, including growing, dispensing, preparing (edibles, etc.), etc. for 
both personal and business coverage. The common exception is when the purpose of coverage and 
application design is not marijuana business related and there is a separate stream of federally legal 
income that is held in a separate bank account. 

 
Taking the right approach can dramatically improve the results for your client. An excellent first step is 

completing the BUI Pre-Underwriting Questionnaire. This reflexive digital form will drill down on the 

marijuana use details to help provide more accurate quoting and may help identify a specific carrier that 

looks most favorably on the specific profile. Taking this step may also speed up the formal underwriting 

process and improve the bottom-line result by helping proposed insureds get organized to inspire 

consistent and accurate disclosure. 

Underwriting results are based on an individual’s specific circumstances and cannot be guaranteed.  Contact your BUI Relationship 

Manager or Underwriter to access proactive underwriting tools or to discuss the underwriting process. 

 

https://www.cognitoforms.com/BUI6/PreUnderwritingQuestionnaire

